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Forward-Looking Statement

This presentation and discussion may contain The financial expectations, forecasts and
forecasts or projections in accordance with the projections in this presentation reflect the
vision and expectations of the management current beliefs of the Company and its
team with respect to the performance of the management team. The Company is not
Company, the businesses and future events. required and does not assume any
These forecasts and projections are subject to responsibility for updating this presentation or
risks, uncertainties and assumptions. Several any forecast, projection or expectation as a
factors may cause actual results to differ result of new information, events or
materially from Management’s forecasts, circumstances subsequent to this date.

projections and plans, including, but not limited
to business development and marketing new
products, the demand for and acceptance of
the Company’s products, economic conditions
in the product markets and the different
regions, the cost of raw materials and energy,
and fluctuation in the exchange rate.




ORAXTON.

Opening Remarks

Solid top-line growth and strong
EBITDA generation

US $115M in new programs
secured in the first semester

Sustained operating traction and
KPIl improvement



ORAXTON.

Automotive Industry 2Q26

A% vs 2Q25 A% vs 2Q25

Vehicle Production* Vehicle Sales*

1% | 2% |
5% | 2% |
3% | 16% |

*Light Vehicles

Source: S&P




DRAXTON Machining volumes maintain growth trend 2Q26

Global NA ES&A

A% vs 2Q25 A% vs 2Q25 A% vs 2Q25

Casting 79 T 29 T 6% 1
Volume

Machining 3%, T 9%, T 15%
Volume ’

Product-mix optimization and cost discipline will
remain a key driver of sustained profitability
improvement

N\




Stronger Annual and Sequential Profitability
ORAXTON. 2Q26 - USS Million

2Q26 Revenue EBITDA margin: 12%

US $257M EBITDA

Better mix 30 30 29 32

Higher value-added 25

content

Improvement in KPIs

2Q25 3Q25 4Q25 1Q26 2Q26
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Efficiency gains across operations

Incremental contribution from
machining & plating

Focused on margins, cash generation
and execution

Recent development

US$115M in new programs

Draxton remains a strategic parter to
our customers

Labor Merit Award in lrapuato plant
and Evercast




GIS Consolidated Performance
e USS$ Million

® 2Q26 Revenues increased 11% YoY ® 2Q26 EBITDA increased 1% YoY

Growth supported by Draxton’s incremental Profitability continued to benefit from operating
volume, and a richer mix of higher value-added momentum and better mix, as well as financial
content in portfolio. discipline.

EBITDA margin: 11%

REVENUE 278

271 32 31 33
249 2492

253 31

250

1Q25 2Q25 3Q25 4Q25 1Q26  2Q26 1Q25 2Q25 3Q25 4Q25 1Q26  2Q26



ORAXTON. Prioritizing Cash Flow Generation

CAPEX CAPEX forecast for 2026
US $12M in 2Q26 Between US $60M and US $70M

Focus on consolidating
recent investments and

maximizing installed
capacity utilization




Improved Financial flexibility

USS Million
A

Debt & Leverage

Net debt leverage ratio: 2.2 times
2Q26 Net debt: US $256M

Adecuate debt maturity profile with
no major near-term obligations

Strong cash position, from Capex
and WC management 1Q25 2Q25 3Q25 4Q25 1Q26  2Q26

mm Net Debt ——Net Debt/ EBITDA




ORAXTON. Closing Remarks

Strong second quarter

Extended steady operations
Draxton’s strongest volume quarters

Dsiciplined execution

Second half of the year will focus on:

Accelerate KPIl improvement

Drive growth in Commercial Vehicle market

Further grow our value-added processes
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